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CashMirror has inherited the last of the PCMA Proceed-
ings books. They are for sale. Profits from sale of these 
books will be used to sponsor CashMirror contests and 
promote other cashmere goat events as we see fit. These 
books will be available to surfers on the internet as well and 
we expect them to disappear quickly, so if you want one, 
you should order one soon.

These books contain the proceedings of six years’ 
Professional Marketing Cashmere Association Business of 
Cashmere conferences held 1995 - 2000. The books con-
tain all papers presented at these six conferences, neatly 
printed, organized into sections and bound in an attractive 
(large) 3-ring binder.

Fifty-one papers are included on subjects including 
cashmere goat management, fiber issues, using goats for 
weed control and farm financial planning and management 
(see index below). This book is a valuable reference tool 
for new or prospective cashmere producers as well as a 
good perspective for experienced cashmere producers on 
the business aspects of raising cashmere.

These books are only $45 (plus $5 for shipping costs 
if we mail them to you, extra charge for postage outside of 
U.S.). Order from CashMirror by check or credit card.
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Reflections
by Linda Fox

Living Within Your Eggs

We are down to one lonely chicken, compliments of Jill, our 
Border Collie. We had several chickens until I foolishly let them 
out of their pen to run free while I went down to the print shop. 
Jill, not being able to tolerate chickens running free, sprung 
the dog run gate latch and had a glorious afternoon of chicken 
carnage. It was a gruesome end, but one lone (wise) chicken 
sought refuge in the woods and came home the next day a 
little worse for the wear.

The good news was that it was almost winter anyway, so the 
egg laying had pretty much stopped. The bad news is that it is 
difficult to find a companion for a lone chicken to herd up with 
in the dead of winter, and I like eggs from my own chickens a 
lot better than I like eggs from the grocery store. So Survivor 
spent the winter alone with only an occasional human to cluck 
to. She did get the whole container of daily kitchen scraps for 
herself so being the sole chicken was not all bad.

Survivor has just started to lay eggs. When I first discovered 
that she had started to lay, there were nine big brown eggs 
in the nest in the hen house. The eggs multiplied before they 
were discovered because humans don’t have to fill the chicken 
house food container very often for one lone chicken. Nine 
eggs were a real treat. We had been making do with pale, old 
store-bought eggs for several months. I admired those two 
fresh, dark yellow, perky eggs in the frying pan standing right 
up looking at me like...well, never mind. We had fried eggs and 
waffles for breakfast—five eggs down and cholesterol way up. 
Two more eggs were used to bake fresh cookies for company 
who arrived later in the day, and one more egg was used in the 
muffins for supper. Eight hours later, we were down to one egg. 
Where had all our eggs gone?

I could probably expect one more egg the next morning, but 
this would only give me two eggs to make it through the day. 
Once the chickens start laying, I like to plan around our supply, 
so we no longer have to use store eggs. With several chickens 
that means frequently giving away a dozen or two from time 
to time, but with just one chicken, I will need to plan ahead.

With two eggs to work with, scrambled eggs will be out—two 
eggs aren’t enough to bother with for two people. If I make 
pancakes, we will be left with no eggs for the rest of the day and 
since the company ate all our cookies, we will be cookie-less for 
the evening. Paul wouldn’t like that. He would probably revert 
to “town cookies” which is a poor substitute.  We could have 
oatmeal for breakfast, reserving our egg quota for later in the 
day. Perhaps I could use one to make a small batch of cookies 

and the other for a small batch of cornbread for tonight. We will 
learn to live within our eggs.

Budgeting for eggs is a challenge. You can save up eggs, by 
frugally eating breakfast cereal and lunch sandwiches. You have 
to save a long time for deviled eggs, especially if you are expect-
ing guests. You need to spend a lot of eggs on a potato salad. 

Sometimes I wonder if saving a bunch of eggs for some special 
dish costing a lot of eggs is really worth it. Souffles and omelets 
are wonderful, but when they’re gone, what do you have to 
show for it? Also, do you save your eggs carefully for family and 
guest consumption—you may not want to admit to others that 
you’re on a tight egg budget—or do you just use them until 
you’re out, and when they’re gone, they’re gone and you don’t 
especially care who knows it?

I suppose the ultimate question must be, am I truly happy 
with more eggs? I need a minimum amount of eggs to get by 
(I certainly can’t be expected to live on town cookies forever!), 
but do I truly need more eggs beyond my basic needs?

I have it! I’ll save my eggs, sell them and invest in another 
chicken (and a better latch for Jill’s dog run). Another chicken 
might produce 200 or so eggs a year. That calculates to an an-
nual return of 20,000% if my math is correct.

Or, better yet—I’ll sell the dog (to someone without chickens) 
and buy a whole bunch of chickens and get a real return on 
my chickens!

Chicken house with a view. Chickens in the pen at Springtide 
Farm, Maine, enjoy a view of the ocean. Survivor’s tribe, 
unfortunately, had a view of Jill’s dog run.
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When Readers Talk...

Dear Cashmirror Readers,

Over the last two years we have been 
researching getting set up in the fiber 
processing business. Last year we lo-
cated an excellent dehairing machine made 
by Forte Cashmere, and excellent spinning 
machinery made by International Spinners.  
It appeared that we were well on our way 
to getting set up in a business that could 
offer both custom and bulk processing.

However, as the project has evolved, 
so has the price tag. We are now faced 
with either a large (up to $350,000) debt, 
or finding some other ways to finance the 
startup costs for the business.

There has been a lot of interest ex-
pressed by growers around the country, and 
we really want to find a way to make this 
project work.

Several options come to mind, from set-
ting up a cooperative or non-profit orga-
nization, to creating a producers’ group 
with multiple ownership.

If you have ideas, would like to par-
ticipate, or even take over the project 
yourself, please contact me by email, let-
ter, or phone. Perhaps with a little long 
distance brainstorming we can get this 
processing business off the ground.

Hope to hear from you,

Wendy Pieh and Peter Goth
Springtide Farm 
PO Box 203
Bremen, Maine 04551
telephone: 207-529-5747
email: wpieh@lincoln.midcoast.com

February 8, 2002
    

“More help than one needs!”
Walter Coombs with Fairlee in the feed bag

“Kimberly and family offering to help Walter.”
Photographs by Myrna Coombs, Llone Pine Farm

Onoway, Alberta, Canada
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Continued on next page

This is B-40, fully-fleeced on January 26th, 10:00 AM. It’s 
snowing outiside and she’s wondering why her people picked 
this particular day to steal her coat!

B-40, January 26th, 10:05 AM. She was a bit miffed here, but 
developed a better attitude after being given extra grain and 
hay for several days to help her keep warm.

The time when more buyers are looking for goats seems to be 
in the early spring, when nice weather looks promising and the 
weeds are starting to take over. Unfortunately, this is not when 
our goats look their most saleable. Have you ever had problems 
trying to convince a potential customer how great your goats 
will look after they grow all their cashmere—while observing 
them in a semi-bald state? In late winter/early spring when 
your newly-shorn herd is quite naked and possibly sporting 
tufts of hair here and there, remnants from a less-than-perfect 
shearing job, is not the best time to convince a potential buyer 
that this is the goat they must have. The time when your goats 
look the best is when they have a good coat of cashmere and 
guard hair, when the weather is gloomy and they are often too 
pregnant for safe transport even if you did want to sell them 
pregnant and fleeced.

For those who have owned cashmere goats a while, we find 
much to admire in bald goats. Paul and I admired B-40, at right, 
for quite a while after shearing, before we released her from the 
restraint. She had a very nice, well-formed body hidden under 
her mountain of fuzz. We liked her so much, in fact, that we’re 
thinking we really should give her a name. 

So, even though we producers admire the bald goats with 
good bodies and appreciate the baldness even on the less 
perfect goats—for a chance to see unobstructed just what 
lies underneath—new goat owners or those prospective goat 
owners will no doubt prefer goats with longer hair. I know this 
is yet another case for combing, as opposed to shearing, but 
stay with me a while on this... 

This year, before shearing, with the aid of our new digital cam-
era, we are trying to solve this problem of untimely nakedness. 
After placing the goat in the stand and brushing off any loose 
hay, dirt, or other undesirables, we snapped a photograph. 
Since the photograph was taken with a digital camera we could 
quickly review the photo to make sure it was suitable for our 
needs. If it was not, we immediately erased it and took another. 

Our digital camera assigns each photograph a cryptic file name 
and saves it on the camera’s removable memory card. We 
tracked the order of the photographs  on our barn worksheet 
to assist us in identifying the photographs later on. When we 
were done, we transferred the camera’s files to our computer, 
and renamed them using the goat’s name or number for easier 
identification of the picture files. Even though I had anticipated 
needing to use the barn worksheet to identify the pictures, it 
was easy to tell who most of them were without this aid. When 
I wasn’t sure which goat was pictured, I found I could usually 
enlarge the photo enough to read the ear tag.

How to Sell Bald Goats
By Linda Fox
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Annie before shearing—looks pretty impressive.

Annie after shearing—she doesn’t look nearly as pettable.

Bald Goats
Continued from previous page

These photographs are now safely stored in a file folder on my 
computer, easily available for printing if the need arises. They 
are also handy for email attachments if someone wants to see 
a photograph of a particular goat.

Another use of the photographs could be a link up with a com-
puter data base record for your goats. The photograph could 
remain in the separate file, handy for other uses, but be linked 
to a particular goat’s record in the data base file. When you ac-
cess a goat’s record, either on the screen or in print, along with 
the record of ancestors, progeny and fleece information, you 
could also have included a recent (fully-fuzzed) photograph 
of the animal.

You may be thinking I’m a genius coming up with this grand 
idea, however, I actually stole it from a fellow at work who had 
developed a data base tracking system for the employees in 
their department. He was showing me their new system to see 
if we gnomes in accounting had any suggestions for improve-
ments. As he scanned through the staffing records, along with 
other statistics for each employee, was a smiling photograph 
which they had captured with their digital camera. When I saw 
this, I immediately thought of how great that would be for our 
goat records. (What I said was “Great idea, Jeff.”)

If the photographs are kept in a separate file, rather than as a 
part of the database, they could be replaced with a more recent 
photograph each year and would automatically still be linked 
to their original spot in the data base.

Even without a digital camera, you could still make use of these 
ideas. You could take an annual photograph with a traditional 
camera, label it and keep it with your  goats’ records. If you have 
a scanner, you could scan the photographs for inclusion with 
your computer records. Also, many film developers these days 
give you the option of returning your photographs digitally, as 
well as the printed copies. These digital files can be manipulated 
and stored for other uses.

We took our photographs after only a brief spiff-up of the goat 
with a brush. After the photograph, we trimmed feet and then 
sheared and gave them their CD&T vaccination. Next year, we 
will trim feet before taking the photograph. I notice on some 
of our photos, the feet would look better and perhaps the goat 
would stand a bit straighter after a trim. Next year also, I will 
place a solid surface (like a piece of plywood) in back of the 
goat for better contrast, especially on the dark colored goats, 
like B-40 and Annie. This year, when photographing, we didn’t 
pay attention to what was behind them and often buckets, 
equipment, other goats and people are included with the goat. 
Even though these distractions can be removed with photo 
manipulation programs, they could easily be removed up front 
with a little attention by the photographer. I think that next year, 

we might also take two photographs of each goat, so that we 
have a choice. A couple of photographs were out of focus, even 
though we thought we had carefully previewed them.
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Scrapie Information—August 2001 
USDA, AHIS Veterinary Services 

http://www.aphis.usda.gov/oa/pubs/fsscrapie.html

Scrapie is a fatal, degenerative disease affecting the central 
nervous system of sheep and goats. It is among a number of 
diseases classified as transmissible spongiform encephalopa-
thies (TSE).  Infected flocks that contain a high percentage of 
susceptible animals can experience significant production 
losses. Over a period of several years the number of infected ani-
mals increases, and the age at onset of clinical signs decreases 
making these flocks economically unviable.

Animals sold from infected flocks spread scrapie to other flocks.  
The presence of scrapie in the United States also prevents 
the export of breeding stock, semen, and embryos to many 
other countries. TSEs are the subject of increased attention 
and concern because of the discovery of bovine spongiform 
encephalopathy (BSE) in cattle, the link between BSE and 
variant Creutzfeldt-Jakob disease (vCJD) in people, and feline 
spongiform encephalopathy (FSE) in cats in Europe.

This increased concern has led to the following: Packers and 
producers have had difficulty finding options for disposal of 
sheep offal and dead sheep causing packers and producers 
to incur significant increases in disposal costs, Other countries 
have expressed concerns and have indicated that they may pro-
hibit or restrict   certain ruminant products because the United 
States has scrapie, and domestic and international markets for 
U.S. sheep-derived meat and bone meal have been  adversely 
affected. The combination of all of these factors has led to the 
decision to develop a strong scrapie eradication program in 
the United States.

Epidemiology and Transmission
The agent responsible for scrapie and other TSEs is smaller 
than the smallest known virus and has not been completely 
characterized. There are three main theories on the nature of 
the scrapie agent: 

	 (1) the agent is a virus with unusual characteristics,
	 (2) the agent is a prion, which is a malformed protein in the 
brain, and
	 (3) the agent is a virino, a very small piece of DNA that acts 
like a virus.

The scrapie agent is extremely resistant to heat and to normal 
sterilization processes. It does not evoke any detectable im-
mune response or inflammatory reaction in host animals.

The scrapie agent is thought to be spread most commonly from 
the ewe to her offspring and to other lambs through contact 
with the placenta and placental fluids.  Signs or effects of the 
disease usually appear 2 to 5 years after the animal is infected 
but may not appear until much later.

Ear Tags for Scrapie Identification
From USDA, APHIS Veterinary Services 

                
To receive official sheep and goat ear tags for interstate 
movement: Contact your local Veterinary Services Area 
Office and request that a premises identification number 
be assigned to your flock. 

If you want to use USDA ear tags that are provided free to 
producers, request the number of tags that you will need 
for the next two to three years at that time. Or, If you would 
prefer to purchase a different kind of ear tag, contact one 
of the approved tag companies listed below to purchase 
the ear tags. Approved ear tag companies offer a wider 
range of colors and styles.

Hasco Tag Company 
POB 74130, Dayton, KY 41074-0130
Phone: (859) 261-6000
Fax: (859) 261-6002
E-mail: hasco_tags@fuse.net
Contact: Sallie Schmidt

Premier Sheep Supplies, Ltd.
2031 300th Street, Washington, IA 52353
Phone: (800) 282-6631
Fax: (800) 346-7992
E-mail: ssexton@premierlsupplies.com
Contact: Ms. Stephanie Sexton

National Band and Tag Company
721 York Street, POB 72430, Newport, KY 41072-0430
Phone: (859) 261-2035
Fax: (800) 261-8247
E-mail: tags@nationalband.com
http://www.nationalband.com/ 
Contact: Mr. Kevin Haas

All three are officially approved tag companies. The tags 
are available in metal from Hasco and NBT; and in plastic 
from Premier and NBT in various colors. Producers are 
required to pay for these tags. These ear tags are ap-
proved for the official identification of sheep and goats 
in interstate commerce. They are not approved for use in 
the Scrapie Flock Certification Program.

Last updated: 10/23/2001

http://www.aphis.usda.gov/vs/scrapie/approved-tag-co.
html 

Continued on next page
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Scrapie
Continued from previous page

Sheep may live 1 to 6 months or longer after the onset of 
clinical signs, but death is inevitable. The genetics of the sheep 
affects their susceptibility to scrapie. In the laboratory, the 
scrapie agent has been transmitted to hamsters, mice, rats, 
voles, gerbils, mink, cattle, and some species of monkeys by 
inoculation. There is no scientific evidence to indicate that 
scrapie poses a risk to human health. There is no epidemio-
logic evidence that scrapie of sheep and goats is transmitted 
to humans, such as through contact on the farm, at slaughter 
plants, or butcher shops.

Clinical Signs
Signs of scrapie vary widely among individual animals and 
develop very slowly.  Due to damage to nerve cells, affected 
animals usually show behavioral changes, tremor (especially 
of head and neck), pruritus, and locomotor incoordination 
that progresses to recumbency and death. Early signs include 
subtle changes in behavior or temperament.  These changes 
may be followed by scratching and rubbing against fixed 
objects, apparently to relieve itching. Other signs are loss of 
coordination, weight loss despite retention of appetite, biting 
of feet and limbs, lip smacking, and gait abnormalities, includ-
ing high-stepping of the forelegs, hopping like a rabbit, and 
swaying of the back end. An infected animal may appear nor-
mal if left undisturbed at rest. However, when stimulated by a 
sudden noise, excessive movement, or the stress of handling, 
the animal may tremble or fall down in a convulsive-like state.

Several other problems can cause clinical signs similar to scra-
pie in sheep, including the diseases ovine progressive pneu-
monia, listeriosis, and rabies; the presence of external parasites 
(lice and mites); pregnancy toxemia; and toxins.

On the farm, veterinarians diagnose scrapie based on the ap-
pearance of its signs combined with knowledge of the animal’s 
history.  There is a test currently undergoing evaluation by 
the U.S. Department of Agriculture’s (USDA) Animal and Plant 
Health Inspection Service (APHIS) for scrapie detection in live 
animals. Scrapie can currently only be confirmed by micro-
scopic examinations of brain tissue at necropsy or by proce-
dures that detect the presence of the abnormal prion protein. 

Research
Scrapie research efforts are currently focused on developing 
a practical live-animal test to diagnose infected sheep before 
they show signs, investigating transmissibility of the agent, 
identifying the scrapie agent and its different strains, iden-
tifying genes that influence scrapie infection and evaluating 
genetic selection as a tool for scrapie control, and examining 
the role of artificial insemination and embryo transfer in the 
transmissibility of the scrapie agent. Research studies using 
experimentally infected sheep suggest that embryos may play 
a role in the spread of scrapie.

Related Diseases
The TSE family of diseases includes BSE: transmissible mink 
encephalopathy; FSE; chronic wasting disease of deer and 
elk; kuru; both classical and variant Creutzfeldt-Jakob disease; 
Gerstmann-Straussler-Scheinker syndrome; and fatal familial 
insomnia. TSEs have also been reported in Europe in captive 
wild ruminants in the bovid family, cats, and monkeys. The 
occurrence of TSEs in captive wild animals is believed to have 
resulted from BSE-contaminated feed.

Control Program
USDA has initiated an accelerated scrapie eradication program. 
The program is based on the following key concepts: Identifica-
tion of preclinical infected sheep through live animal testing 
and active slaughter surveillance, effective tracing of infected 
animals to their flock/herd of origin made possible as a result 
of the new identification requirements, and providing effective 
cleanup strategies that will allow producers to stay in business, 
preserve breeding stock, and remain economically viable.

APHIS will do this by providing the following to exposed and 
infected flocks/herds that participate in cleanup plans: Indem-
nity for high-risk, suspect, and scrapie positive sheep and goats, 

Continued on next page

I only “goat” eyes for you, valentine...
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which owners agree to  destroy, scrapie live-animal testing, 
genetic testing, and testing of exposed animals that have been 
sold out of infected and source flocks/herds. Operating an 
effective program to deal with this insidious disease requires 
cooperation among  producer organizations, allied industries, 
and governmental agencies.

History 
First recognized as a disease of sheep in Great Britain and other 
countries of Western Europe more than 250 years ago, scrapie 
has been reported throughout the world. Only two countries 
are  recognized by the United States as being free of scrapie:  
Australia and New Zealand. 

The first case of scrapie in the United States was diagnosed in 
1947 in a Michigan flock. The flock owner had imported sheep 
of British origin through Canada for several years. From this first 
case through July 2001, scrapie has been diagnosed in more 
than 1,000 flocks in this country. 

In the United States, scrapie has primarily been reported in the 
Suffolk breed.  It also has been diagnosed in a Border Leices-
ter, Cheviots, Corriedales, a Cotswold, Dorsets, Finn sheep, 
Hampshires, Merinos, Montadales, Rambouillets, Shropshires, 
Southdowns, and a number of crossbreeds. Through August 
2001, approximately 1,600 cases in sheep and 7 cases in goats 
have been reported.

Additional Information  

Scrapie
Continued from previous page For more information about scrapie, contact your local APHIS, 

Veterinary Services, Area Office or  contact: USDA, APHIS, Vet-
erinary Services, National Animal Health Programs, 4700 River 
Road, Unit 43, Riverdale, MD 20737-1231, Telephone (301) 734-
6954, Fax (301) 734-7964

Current information on animal diseases and suspected out-
breaks is also available on the Internet. Point your Web browser 
to http://www.aphis.usda.gov to reach the APHIS home page.

Fiona (left) meets Rose. Photograph by Wendy Pieh, Springtide Farm, Bremen, Maine.
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perience for?”

You will find that the answer lies 
in all of us as a basic need to be con-
nected with the land and it’s the animals and our food supply. 
Once we have harvested our crop or raised our animals we gain 
perspective into just how important we really are.

The ever-changing climate of farming will change with the 
economy and the cost to farm. One thing that will never change 
is a farmer’s desire and love for growing his/her crop.

So, the next time somebody asks you why you raise sheep for 
mohair, you can reply, “It’s goats, you idiot! And the sweater you 
have on is cashmere! And it comes from a cashmere goat...and 
NO! We don’t milk them! Any by the way...MOST of the world 
eats goats and sheep!”

Never, never put a price tag on your happiness. You will look 
back some day and be proud that you are a part of this thing 
we call farming and ranching!

Goat Ranching—
Not So Bad!

By Steve Hachenberger, Castle Crags Ranch, Hamilton, MT

There comes a time in every goat 
farmer’s mind when you wonder 

if this thing you do is really worth the 
effort. The news across the United States rarely is about the 
success of farmers of any kind, rather which type of financial 
problems have beset them.

It is important to remember some very important aspects that 
all of us who  read the Cashmirror have in common. First and 
foremost is that all of us are farmers. We all have a direct interest 
in life and the promotion of the same. We also have a common 
goal to attend to the needs of an ever-growing food supply 
problem that plagues most of the world today.

Today our “breed”—the people that feed the world and pro-
vide all the textiles and fiber—represent only a fraction of the 
number of producers of only one generation ago. Most of us 
can remember going to the grandparents’ farms for the sum-
mer. Most people of the newer generations only see this on the 
television. Most people are so disconnected from nature that 
they have no clue just where their food comes from...let alone 
just what type of animal it came from or what it may look like!

This brings me to the point of just who we are...us goat farmers. 
Well, we are not just the joke at the local bar or store, or people 
to be poked fun of at dinner parties. We are something many 
people have forgotten. We are farmers and ranchers. It really 
does not matter what kind of crop we raise. There is a definite 
need for the products we raise and the improvement we make 
to the land and the people. Of all the things I am glad I have 
done in my life, one of the most important is my connection to 
farming and those people in the industry.  

There can be no comparison to any other field so directly con-
nected to our survival on this planet. I am proud to be a goat 
farmer and to be given a chance to do something most people 
can only dream about.

I personally grew up in Los Angeles. I had little or no idea about 
farm life. Now, I sit on my bed not watching the morning news 
for the headlines...but rather in anticipation of the weather re-
port. There are no lines of cars on freeways or the haze of smog 
outside, just the sound of goats calling to be fed and rain on 
the roof. I never thought I would be doing this and I would not 
trade this experience for anything.

As you read this magazine ask yourself if the business you are 
in has any real benefit to it. If it’s money that comes into your 
mind, then ask yourself, “At what cost would you sell your ex-

Men with a Purpose
Men with a Vision
Men with Goats

Join them today!
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NWCA Meets ECA
Story and photographs by Diana Mullins
Still Waters Cashmere, Twisp, Washington

Almost 40 years ago I lived in New York City and like most 
New Yorkers, ventured up to Maine in the summer. I had not 
been back for a visit since that time but my memories of New 
England’s beauty have never faded. My husband, Moon, and I 
finally decided to fly back to the East Coast for a short visit in 
September.

We flew into Hartford, Connecticut, rented a car and within 
3½ hours found ourselves crossing the border into Maine. 
Although I really wanted my husband to see New England, I 
had ulterior motives—what else?—To meet cashmere goat 
breeders.  Prior to our leaving home, I had contacted Marilyn 
Ackley and Wendy Pieh to find out if we might visit their farms. 
They both graciously extended invitations, so with no set plan 
except to visit a few farms, and Mini Mills on Prince Edwards 
Island, we were free to enjoy all the gorgeous countryside and 
wonderful fall weather in between.

Our first stop was a visit with Wendy Pieh and Peter Goth, 
whose home is right on the coast outside of Bremen. They of-
fered to let us stay in their boat house. It was right on the harbor 
with an awe inspiring view— lobster boats et al. Wendy and 
Peter gave us a tour of their farm with two barns to die for. True 
to my memories of Maine, their farm had the rock fences, treed 
hills and rocky ground. What more could a cashmere goat want? 
You can tell from the picture (next page) that Wendy loves her 
animals. I must admit, though, that I was most impressed by 
the way Wendy grained her goats. She calls them into the barn 
where they each go to their individual dish. She collars them 
and puts grain in their dish.

After they have all been fed, she unties them and out they 
go to the field. As I watched this unbelievable performance, I 
flashed on being nearly trampled to death by my herd of goats 
as they race for their grain. Besides working on their barn, 
goats, horses, Peter is the emergency room doctor for the local 
hospital. They have been trying very hard on the possibility of 
a dehairing business and as of the last conversation, are still 
working on a feasible plan. One last note on our stay. We got 
to eat fresh lobster and Wendy showed me how to eat it the 
way the locals do. Fresh lobster for me is the greatest of feasts!!

Wendy took us over to Lance and Yvonne Taylor’s farm the 
next day. Yvonne was unable to be there but Lance showed us 
all around their beautiful farm. Lance and Wendy are standing 
in front of the Taylor’s lovely home.  Again the wonderful rock 
fences and hills. We saw their goats with the very long guard 
hair and as we walked over the hill, the goats seemed very 
friendly. I understand Yvonne takes her herd for walks down 
the road in the evenings.  Again I reflect on my management 
skills. I obviously have a lot of work ahead.

Their lovely home was set to take in the full view of their 
pastures and a very serene atmosphere.

We left Wendy and Peter the next morning and decided 
to try to find Linda Cortright’s farm. We had been unable to 

reach her by phone so just wandered around until we found 
her.  We barged right in surprising Linda and her guest in the 
buck pen where Linda was showing her goats. Although Linda’s 
herd is smaller than some, she obviously still gives them lots 
of love and care.  Her home is a “work in progress” (like most of 
us country folk) but it is very attractive and again has a great 
view of the surrounding fields. We had a great visit and look 
forward to getting to hear more about her fiber business on 
our next visit East.

With 3 farms behind us, we headed for Prince Edward Island 
and Mini Mills. The trip across New Brunswick was so peaceful 
as it is mainly farming country—still untouched by the housing 
development frenzy. One small thrill was crossing the 9 mile 
bridge to PEI in a wind and rain storm.  It is a fantastic bridge 
but best seen in good weather. PEI is a patchwork of small farms, 

Continued on next page

Springtide Farm, Bremen, Maine. Wendy Pieh and (well-
trained) friends.

Black Locust Farm, Washington, Maine: Lance Taylor and 
visitor Wendy Pieh.
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few fences and neat as a pin. We stayed at a bed and breakfast 
called the Fiddle Farm where the owner was a violin maker and 
the wife a gourmet cook. Can’t do any better. The next day we 
spent at Mini Mills seeing their entire operation. Moon went 
immediately to the area where Doug manufactures the equip-
ment. I headed for the fiber area where Linda and Hazel do the 
processing. We were pleased with what we saw and were very 
impressed with the care each person’s fiber received.  They are 
dedicated to doing the very best possible job.

Our return to the United States took us back to Maine and 
a stop at Marilyn and Wes Ackley’s farm. It was a beautiful day 
and we sat under an apple tree on the hill overlooking their herd 
and surrounding countryside. Their farm was so neat and com-
mon to most of us, also had a house that was “work in progress”. 
We had some delicious apple cake and spent our time sharing 
about goats—of course. Marilyn and Wes are standing in  front 
of their home and giving us instructions on how to head for 
our next destination.

As we drove away from their home and our last planned 
cashmere goat farm visit, I felt so good to have been able to 
“connect” with the cashmere breeders I had read about for so 
long. Even though our topography is different and each person’s 
management skills are determined by personalities, needs and 
time, we all seem to share the same commitment to taking good 
care of our animals and keeping our industry moving forward. 
Some breeders are focusing on fiber products, some on further-
ing dehairing in the U.S., some help keep the co-op functioning, 
some pushing for weed control and some the sale  of cashmere 
for meat. Regardless of where our special interests fall, it was 
obvious that none of us on either coast wants to quit. There 
really is a place of us in the scheme of things here in American 
and each year our circumstances improve.

All the way home I kept thinking about all the neat people 
that we met. Due to our flight being cancelled on September 
11th, we went to the Garden State Cashmere show and met 
even more cashmere owners. I also can’t help but wonder how 

NWCA Meets ECA
Continued from previous page

Bessey Place Cashmere, Buckfield, Maine: Marilyn and Wes 
Ackley in front of their farm home.

Grumble Goat Farm, Union, Maine: The beautiful woodsy 
view from Linda Cortright’s back yard. 

many goat owners are out there between the east and west 
coasts. There must be many of you and if you want to feel “con-
nected” to other breeders, just get in touch with either the ECA 
or the NWCA and tell us all about your farm.

Finally I want to thank all of the thoughtful people we met 
on our trip who took the time to show us around and share their 
animals with us. Hopefully, some of you will be able to come 
West and we can return your hospitality.

Moon and Diana Mullins
Still Waters Cashmere
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What do you mean, you don’t care? A question has been plagu-
ing me for some time—at least since last month when I ran 
across it in my old college biology textbook when looking for 
meningeal worm information—When is a health problem con-
sidered an infectious disease and when is it considered merely 
a parasite problem? It seems that parasites (such as meningeal 
worms) are spread from host to host as are infectious diseases 
(such as tetanus). Each is caused by a “bug” of some sort and 
each makes us or our animals sick. How oh how will we ever 
be able to refer to specific ailments by the proper biological 
category over cocktail conversation at our next formal dinner 
party? Life is about the little things.

One distinction used is length of time of the ailment. Parasitism 
is generally considered a long-term or permanent relationship 
between the host and the parasite, while disease is generally 
caught and (hopefully) cured. Actually, it is always cured one 
way or the other—a dead animal is certainly no longer sick. 
You can think of the disease as the ultimate battle between 
good and evil. Either the good guy (your livestock) or the bad 
guys (the disease) will win. It’s a shootout at the OK Corral with 
one party laying in the dirt at the end of the day and the other 
blowing the smoke off the end of the pistol (a very small pistol 
if the bug wins).

Another distinction, per the old book, is the size of the offend-
ing “bug”.  A sickness is a disease if it is caused by a virus or 
bacterium, relative small fry in the causative agent lineup. It is 
considered a parasitic problem if caused by a larger agent, such 
as house-sized fleas. However this “get over it or die” distinction 
can conflict with the “size of the bug” distinction. The ringworm 
fungus, which we consider a parasite, can be cured. However, 
Herpes simplex, which we consider a disease, is caused by a 
virus and is a permanent ailment.

Ecologically and economically, there are no important differ-
ences between disease and parasitism. They are both serious 
problems for livestock producers, as well as human beings in 
general.

Disease and parasitism are influenced heavily by density of the 
population. The closer individuals (or goats) live together, the 
more likely they are to pass diseases and parasites between 
them. Also, more individuals give the disease microorganisms 
plentiful reservoirs in which to develop mutant virulent strains 
of the disease.

Reference
1981, Wallace, King & Sanders, Biology of Life

Is it a Disease?  Or is it a Para-
site?

Virus: A small (very small, as in submicrospic) noncel-
lular organism transmitted as DNA or RNA enclosed in a 
membrane or protein coat, often together with one or a 
few enzymes, replicating only within a host cell, utilizing 
host ribosomes and enzymes of synthesis. Viruses are 
smaller than bacteria. Viruses can infect bacteria.		
					   
	  
Bacterium (plural = bacteria): A large, widely distributed 
group of typically one-celled microorganisms, chiefly 
parasitic (live on live hosts) or saprophytic (live on dead 
hosts). They exhibit three chief typical shapes: spherical, 
rod-shapped, and spiral or threadlike. Many bacteria are 
disease-producing and many are active in processes such 
as fermentation, the conversion of dead organic matter 
into soluble food for plants, and the fixing of atmospheric 
nitrogen. They’re not all evil.

Small “Bugs”

Large “Bugs”

Tick Flea

Lice
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                                                             Kid Shots!
Compliments of Diana Mullins, Still Waters Cashmere, Twisp, Washington

Another way to feed a kid.

Six is a crowd!Kids in a box.
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Cashmere America Co-operative
Joe David Ross, Manager, 915-387-6052
fax: 915-387-2642, Email: goat@sonoratx.net
Wes Ackley (Maine) 207-336-2948
Marti Wall (Washington) 360-424-7935
Cashmere Producers of America (CaPrA)
Kris McGuire, President, 970-493-6015, email: krisvadale@aol.
com, Membership info: Marilyn Burbank, PO Box 2067, Rogue 
River, OR 97537, email: burbank@cdsnet.net
Colorado Cashmere and Angora Goat
Association (CCAGA)
Carol Kromer, Club Contact, 719-347-2329
Eastern Cashmere Association (ECA)
Ann Wood, President
937-568-4994, tamarack@voyager.net
North West Cashmere Association (NWCA)
Website:  http://www.nwcacashmere.org, Paul Johnson, Presi-
dent, 503-623-5194, paul@cashmirror.com
Diana Mullins, Membership Coordinator,
509-997-2204, dmullins@methow.com
Pygora Breeders Association (PBA)
Inga Gonzales, Secretary, PO Box 565, Knightsen, CA 94548, 
925-625-7869
email: Igonozo@goldstate.net
Texas Cashmere Association (TCA)
William (Bill) Nagel, President, 4625 Sandy Fork Rd., Harwood, 
TX 78632, 830-540-4707,
email: bnagel@bvtc.com

March 22 - 24, 2002
Fibers Through Time 2002, Central Arizona College, Coolidge, 
Arizona. A conference sponsored by the Arizona Federation 
of Weavers and Spinners Guilds. Contact: Patricia Springer, 
21609 N. 145th Dr., Sun City West, AZ 85375, 623-546-1691, 
rjsaz@worldnet.att.net
April 27-28, 2002
Multibreed Fiber Animal Show, Gunnison, Colorado, spon-
sored by Get Your Goat 4-H Club. 4-H and open divisions for 
goats, alpacas, llamas, rabbits, sheep. Cashmere Goat Show 
(April 28th), bronwyn Schuetze, Judge. Showmanship clinic, 
vendors, spinning competitions. For more info: Gunnison 
County Extension, 970-641-1260.
May 4 - 5, 2002
Maryland Sheep and Wool Festival, Howard County Fair-
grounds, Baltimore, Maryland. For information: PO Box 99, 
Glenwood, MD 21738, 410-531-3647, email: info@sheepand-
wool.org
May 4 - 5, 2002
Tennessee Animal/Pet Exp & Sale, Nashville, Tennessee. Hors-
es, miniature horses, miniature donkeys, miniature cattle, 
zebras, camels, llamas, goats, sheep, rabbits birds, poultry, 
reptiles, puppies, kittens, pocket pets, and exotics. Info: Doris 
or Ron Williams 615-449-6827, http://www.lucky11farm.com
June 1 - 2, 2002
Southwest Montana Flock and Fiber Festival, Dillon Montana. 
Farm management and fiber arts workshops, wool and com-
mercial sheep show, mohair and cashmere goat show, fleece 
show and sale, vendor booths, demonstrations, children’s 
events, farm photo contest. For more information: www.
gjfarm.com/Festival.html or contact: Drin Becker, phone: 406-
834-3444.
June 13 - 16, 2002
Estes Park Wool Market events and workshops, Estes Park, 
Colorado. Workshops, livestock exhibits, vendors, cashmere 
goat show (June 15th), other animal shows, handspun skeing 
competition. For a detailed schedule, see their website:
http://www.estesnet.com/
June 21 - 23, 2002
Black Sheep Gathering, Lane County Fairgrounds, Eugene, 
Oregon.
September 17 - 20, 2001
Third National Small Farm Conference, Albuquerque, New 
Mexico. Training for specialists, technicians, farm advocates/
entities. For info: Denis Ebodaghe, USDA, email debodaghe@
reeusda.gov, phone: 202-401-4385. 

Calendar of Events Association Contacts
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CALIFORNIA

caprette cashmere
Barbara Fiorica
13059 Cherry Rd.
Wilton, CA 95693
916-687-6406
rfiorica@juno.com

Henry Lowman
PO Box 2556
El Granada, CA 94018
650-225-1171
email: hlowman@
compuserve.com

COLORADO

K. Bullard/Chalk
7225 E. County Rd. 18
Loveland, CO 80537
970-667-2999

MARSHALL’S
ORGANIC ACRES
9217 N. County Rd. 7
Wellington, CO 80549-1521
970-568-7941
Borganic2@aol.com

connecticutt 

Thunder Hill 
Cashmeres
Coleen Nihill
165 Boston Post Road
Old Saybrook, CT 06475
860-873-3403

MAINE

BESSEY PLACE 
CASHMERE
Wes and Marilyn Ackley
319  Brock School Road
Buckfield, ME   04220
207-336-2948
ackley@megalink.net

BLACK LOCUST FARM
Yvonne Taylor
PO Box 378
Washington, ME 04574
207-845-2722
Lance@airs.com

Springtide Farm
Peter Goth & Wendy Pieh
PO Box 203
Bremen, ME 04551
207-529-5747
fax: 207-529-5739
wpieh@lincoln.midcoast.com

MARYLAND

Middletown Farm
George and Barbara Little
8123 Old Hagerstown Rd.
Middletown, MD 21769
phone & fax: 301-371-8743
glittle640@aol.com

MONTANA

CASHMERE 2000, INC.
Tom and Ann Dooling
3299 Anderson Lane
Dillon, MT 59725
406-683-5445
ann@montanaknits.com

CASTLE CRAGS RANCH
Steve and Diana 
Hachenberger
894 Pheasant Run
Hamilton, MT 59840
phone & fax:
406-961-3058
cashmere@bitterroot.net

DOUBLE OUGHT RANCH
Frank and Sally Zito
HC 60, Box 21
Brusett, MT 59318
phone & fax: 406-557-2291
message: 406-447-6210
dblought@midrivers.com

Smoke Ridge 

Cashmere
Craig Tucker
Yvonne Zweede-Tucker
2870 Eighth Lane NW
Choteau, MT 59422
406-466-5952
fax: 406-466-5951
smokeridge@marsweb.com

NEVADA

DOUBLE BAR J 
CASHMERE
Betsy Macfarlan/Jeff Weeks
P.O. Box 150039
Ely, NV 89315
775-742-1189
goatsnsoap@idsely.com

ROYAL CASHMERE
Eileen Cornwell
Byron Higgins
5455 Reno Highway
Fallon, NV 89406
phone & fax: 775-423-3335
cashmere@phonewave.net

Smith Valley 
Cashmere
The Hayes Family
254 Lower Colony Rd.
Wellington, NV 89444
775-465-2893

NEW YORK

FROG WINE FARM
Elizabeth Dane, OMD, PhD
134 West 93rd Street, Suite 2E
New York, NY 10025
212-866-3807
fax: 212-866-2340

Hermit Pond Farm
Pamela Haendle
10601 Merrill Road
West Edmeston, NY 13485
315-899-7792
hermit@borg.com

OHIO

TAMARACK RANCH
Bob and Ann Wood
12000 Old Osborne Road
PO Box 567
South Vienna, OH 45369-
0567
937-568-4994
tamarack@voyager.net

OKLAHOMA

Texoma Kids & 
Cashmere
J. D. and Karen Chandler
Rt 1, Box 37
Mannsville, OK 73447
580-371-3167
fax: 580-371-9589
jkc@flash.net

OREGON

ABORIGINAL  FIBRE
razberi kyan (Pat Almond)
PO Box 899
Mulino, OR 97042-0899
503-632-3615
razberi@teleport.com

AYER’S CREEK RANCH
19655 NE Calkins Lane
Newberg, OR 97132
503-554-9260
L i n d a _ L o w e l l @
b e a v t o n . k 1 2 . o r . u s

CASHMERE  GROVES
Pat Groves
16925 S. Beckman Rd.
Oregon City, OR 97045
503-631-7806
 pgroves@ccwebster.net

Breeders 
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DUKES  VALLEY  FIBER 
FARM
Fran and Joe Mazzara
4207 Sylvester Drive
Hood River, OR 97031
541-354-6186
 FMAZZARA@gorge.net

FOXMOOR  FARM
Carol and Carrie Spencer
1178 N.E. Victor Point Road
Silverton, OR   97381
Phone: 503-873-5474
Message: 503-873-5430
foxmoorfarm@goldcom.com

GOAT KNOLL
Paul Johnson/Linda Fox
2280 S. Church Rd.
Dallas, OR 97338
503-623-5194
goatknol@teleport.com

HARVEST MOON FARM
Guy and Karen Triplett
63311 Abbey Road
Bend, OR 97701-9743
541-388-8992
harvest@empnet.com

HAWKS MOUNTAIN 
PYGORA’S
Lisa Roskopf & George 
DeGeer
51920 SW Dundee Rd.
Gaston, OR 97119
503-985-3331
Fax: 503-985-3321
lisa@hmrpygoras.com

MCTIMMONDS  VALLEY 
FARM
Janet and Joe Hanus
11440 Kings Valley Hwy.
Monmouth, OR 97361
503-838-4113
 janhanus@open.org

ROARING CREEK 
FARMS
Arlen and Cathy Emmert
27652 Fern Ridge Road
Sweet Home, OR  97386
503-367-6698
cashmere@proaxis.com

Wild Flower Farm
Michele and Perry Lowe
4295 Perrydale Rd.
Dallas, OR 97338
503-831-3732
pmlowe@teleport.com

PENNSYLVANIA

Sandra Rose 
Cashmeres
Jim & Sandra Rebman
8001 Colebrook Rd.
Palmyra, PA 17078
717-964-3052

TEXAS

4-B  Ranch
William G. Nagel
4625 Sandy Fork
Harwood, TX 78632-9999
830-540-4601
fax: 830-540-4707
bnagel@gvtc.com

Bar-Y
James Barton
PO Box 915
Sonora, TX 76950
915-387-5284
bar-y@sonoratx.net

BESCO RANCH
Robert and Ethel Stone
7220 CR 261
Zephyr, TX 76890
915-739-3733
 bobstone@bwoodtx.com

FOSSIL  CREEK  FARM
Norman and Carol Self
1077 Cardinal Drive
Bartonville, TX 76226-2620
940-240-0520
fax: 940-240-0204
CWSelf@email.msn.com

J ‘n’ S Ranch
James and Sylvia Stalnaker
Route 1, Box 206
Burlington, TX 76519
254-605-0299
 jnsranch@hot1.net

VIRGINIA

Silver Branch Farm
Chuck and Lisa Vailes
1506 Sangers Lane
Staunton, VA 24401
540-885-1261
crvailes@cfw.com

STONEY CREST FARM
Anne and Roy Repaske
570 Paddy’s Cove Lane
Star Tannery, VA 22654
Phone/fax: 540-436-3546
cashmere@shentel.net

Washington

BREEZY  MEADOW
CASHMERE  FARM
Douglas and Roberta Maier
810 Van Wyck Rd.
Bellingham, WA 98226
360-733-6742
fibergoat@earthlink.net

BROOKFIELD FARM
Ian Balsillie/Karen Bean
PO Box 443
Maple Falls, WA 98266
360-599-1469 or
360-715-1604
brookfarm@earthlink.net

LIBERTY FARM (NLF)
Cliff and Mickey Nielsen
5252 Hwy 12
Yakima, WA 98908
509-965-3708
Cnielnlf@aol.com

Shea Lore Ranch
Jeremiah and Nancy Shea
4652 S. Palouse River Rd.
Colfax, WA 99111-8768
Phone: 509-397-2804

STILL WATERS 
CASHMERE
Moon and Diana Mullins
PO Box 1265
Twisp, WA 98856
509-997-2204
509-429-0778
dmullins@methow.com

WALLFLOWER FARM
Dan and Marti Wall
16663 Beaver Marsh Road
Mt. Vernon, WA  98273
360-424-7935
Fax: 360-428-4946
cashmere@sos.net

CANADA

GIANT STRIDE FARM
Pat Fuhr
RR #3
Onoway, Alberta, Canada, 
TOE IVO
403-967-4843
giantstride@compuserve.com

Directory

Internet listing of  these 
breeders and a link to 
their email addresses and 
homepages, if they have one, 
can be found on the net at: 
http://www.cashmirror.com/
breeders.htm
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You’ve heard of creep feeding? It’s a system where you allow young stock access to feed, while restricting the access of the 
adult herd. The center aisle of this barn allows access through the lower bars of gates for young stock. Not only is it a giant 
creep feeder, it’s a place for lambs and kids to play and get used to frequent human companions. Billy, the Maremma is the 
playground monitor at night.

It seems that in the standard brineing, fleshing, liming, 
pickling and tanning procedure, half of the resulting 
chicken leather suffered from delamination. The sur-
face grain leather of the skin wanted to separate from 
the lower skin layers, and chicken leather without that 
fashionable grain layer is just not the same. 

The RIRDC recommended further development work be 
conducted to try and solve the delamination problem.

I assume that the RIRDC has also assured themselves 
that there will be a market for 40 million chicken skin 
key tags each year (10 million chicken carcasses times 4 
key tags per chicken). There are about 6.2 billion people 

on this planet at present. Will one in every 
155 people purchase a new chicken keychain 

each year? They might have to consider giv-
ing them out with MacDonald’s Happy Meals 

to make their quota.

Now, how about a product for those lips!?

 

Do Chickens Have Skins?
You’ve heard of kid gloves and ostrich boots? Well make 
way for chicken leather! RIRDC, an Australian govern-
ment research and information organization, recently 
announced the results of their study of chicken skins.

Their idea was that if you could add value to a laying hen 
at the end of her life cycle, you’d be able to add about 
$1 per hen to a  carcass currently worth only about 70 
cents at the slaughter facility. An old hen sports about 
one square foot of skin which they figure they could 
make into leather pieces to cover four key ring tags, if 
they were careful.  

There are about 10 million laying hens that com-
plete their productive life cycle each year. The 
$1 return from the leather of each chicken is 
attainable with current technology. However, if 
a processing problem could be solved, there would 
be even more profit from chicken leather.
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The Ligament Test
How Can I Tell When My Doe Will Kid?

From AgDomain

Your doe is now bred. You have waited five months for the big 
day. Now, when do you get the iodine, towels, and other things 
ready for the blessed event?

There are several ways of knowing when your doe is ready to 
have her kids. One is—if you know when your doe was bred 
and have figured that she should kid in about 150 days from 
that date.

She starts to fill her udder with milk. Some does that have kid-
ded before won’t do this until just a few hours before kidding.

Her kids will “drop”. Usually she will become hollow looking 
just below her hips.

She wants to be by herself. She will go off away from other 
does. Or sometimes the other does will leave the barn so she 
can be by herself.

She starts to pace or paw the ground. She wants to build a nest 
for her babies. She starts talking baby talk. She will also want 
to lick whatever she is near. 

Another way of telling of approaching birth is the “Ligament 
Test”. The ligaments that run between the spine and the pin-
bones will soften to allow the bones to spread allowing the kids 
to pass through. Old time cow herdsmen might say the the tail is 
up. Meaning that the flesh below the spine has softened so that 
the spine just before going into the tail looks like it has raised.

There are a couple ligaments on either side of the tail that will be 
easily felt when birth is coming close. By putting your thumb on 
one side of the rump and your fingers on the other side, pinch 
just below the spine. You should feel the two hard lines of liga-
ment. On a doe that is not going to kid, you can not pinch in. 
But as the tissue softens, you will be able to find the ligaments.

As the birth comes closer, the ligaments will soften until you 
won’t be able to feel them. It feels rather like there is nothing 
holding the tail onto the body except the skin. The softer the 
ligaments are, the closer the birth. Your fingers should be placed 
approximately where the light area is on the figure at right. 
Practice feeling the ligaments until you can identify them. Once 
they start to soften you will know that birth is close. They will 
“disappear” about 24 hours before birth. Okay, your doe has 
gone 150 days and she looks like the babies have dropped. She 
is pacing and pawing the ground off in the corner of the barn. 
Her ligaments are gone. So hurry and get the iodine, you’re 
about to have babies!!! 

Have a happy and trouble free kidding season!

      

http://www.agdomain.com

Ligaments (still those black lines per above photo)

Soft tissue

Spine

Pinbone
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Classified Advertising

CashMirror Back issues, $3 each or 
a dozen for $30. 10/89 - 11/01. About 
half of old issues still available. Index 
available. Order specific issues or give us 
subjects you need and we’ll peruse our 
computer-sortable index and select back 
issues for you. Great reference material. 
Order from CashMirror Publications. 
Price includes shipping.

Children’s Book:  Buster the Cash-
mere Goat, Children’s book by Paul G. 
Johnson, CM Ace Reporter. 66 pages, 
includes photographs. Good goat fun. 
Suitable for reading aloud for young 
children, 4th grade readers, or for 

brightening lives of bored adults. 
Happy endings only. $7.50. Order 
from CashMirror Publications. http://
buster.cashmeregoat.net

Maremma Sheepdog Club of 
America,  Maremma Livestock 
Guarding dogs, PO Box 546, Lake 
Odessa, MI 48849, 616-374-7209. 
Free information and Breeder Direc-
tory.

Shearing Stands for Cashmere 
Goats. 360-733-6742.

T-Shirts: CashMirror and Mild 

Goat Men, Heavy-duty cotton, avail-
able in Large and XL sizes. Suitable for 
“downtown” wear, yet sturdy enough for 
barn chores. CashMirror’s are a classy 
natural-color. MGM’s are in mild-mild 
red or gentle-green. $17.50@. Prices in-
clude shipping. Order from CashMirror.

Yocom-McColl Testing Laboratories, 
Inc. for individual animal and core test-
ing. Ph: (303) 294-0582, Fax (303) 295-
6944, Email: ymcoll@ix.netcom.com
Website: http://www.ymcoll.com

NIAA—Scrapie Eradication News Release
February 8, 2002

San Antonio, TX — A number of changes to streamline and 
simplify some of the regulations governing certain aspects of 
the scrapie eradication program that went into effect last year 
are being “considered”, according to officials of the Animal and 
Plant Health Inspection Service-Veterinary Service (APHIS-VS), 
the U.S. Department of Agriculture (USDA.) 

Meeting with industry leaders and producers at the American 
Sheep Industry Association annual convention here, Dr. Michael 
Gilsdorf, Chief, National Animal Health Program Staff, APHIS, 
unveiled nearly 20 possible changes to the regulation. Further, 
Dr. Gilsdorf and Dr. Diane Sutton, National Scrapie Eradication 
Program Coordinator, encouraged the industry to suggest other 
changes to improve the program.  

Most of the proposed changes are aimed at streamlining the 
record keeping from farm to market. Other changes have to do 
with various definitions, including commingling.  

Dr. Sutton said that while the various proposed changes are 
under consideration, APHIS-VS may suspend enforcement of 
very specific aspects of the rule during the comment period 
and until final decisions are made.  She said that APHIS also 
intends to propose for comment other amendments to the rule. 
“We will take input on these possible changes and suggestions 
on other areas of concern until the suspensions and proposal 
are published for comment in the Federal Register.  After that 
happens, only official comments will be considered.  Publication 
may take several months,” according to Dr. Sutton.

The basic rules for individual identification and transporting 
sheep and goats across state lines remain unchanged. There-
fore, producers must continue to identify their animals as 
prescribed. As of late January, about 11 percent of the industry 
had obtained official premises ID numbers. 

“During the next several months, the first time a producer is 
found to not be in compliance with the rule, he/she will be told 
by APHIS officials about the new regulations and advised on 
how to comply. Once the producer has been given an adequate 
opportunity to acquire official identification, if another ship-
ment of animals comes in ‘not in compliance’, stronger measures 
will be taken,” Dr. Sutton said. 

Information on the accelerated scrapie eradication program can 
be found on the Internet at www.animalagriculture.org/scrapie
or
www.aphis.usda.gov/scrapie.htm

For information, contact: Gale Johnson 270-782-9798; Ext. 112; 
or gjohnson@animalagriculture.org
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To subscribe 

Send:	 Name
	 Farm Name (if applicable)
	A ddress with zip code

To:	 CashMirror Publications	
	 2280 S. Church Rd.
	 Dallas, OR 97338

Annual Subscription is only $25 for 12 
monthly issues! ($35 Canada, $40 Mexico, 
$50 overseas).
 
Breeders Directory listing for full year $30.

Display Advertising Rates:
                 
Ad Size	 Price (Issue / 4 mos. / 1 yr.)         
Business Card	 $25 / 100 / 150
1/4 page	 $45 / 165 / 410
1/3 page	 $65 / 240 / 600
Half Page	 $80 / 300 / 730
Full Page	 $150 / 550 / 1,370
Other sizes, options	A sk us

Extensive layout or photo screening may be extra. 
Payment must accompany ad order.
Free Breeders’ Listing with any annual ad.

Classified ads 50 cents/word.

CashMirror
Subscription 
Information

The Deadlines:

Articles, photographs, advertising and other infor-
mation submitted must be received by the 25th of 
the month prior to magazine issue date. 

If you need assistance designing or laying out a 
display ad, or fine-tuning an article, earlier is appre-
ciated.

Notable Quotes
“...some of the weightiest issues in agriculture today 
(include): Can the World Trade Organization...be a 
champion of poor farmers in developing countries whose 
livelihoods remain undermined by the subsidies that the 
richer nations use to protect their own?”
	  
	 ...New Agriculturist on line 01/4 

“In the midst of great joy, do not promise anyone any-
thing. In the midst of great anger do not answer anyone’s 
letter.”
	
	 ...Chinese Proverb

	 “The hardest thing in the world to understand is the 
income tax. ”

	 ...Albert Einstein (1879-1955)

“A witty saying proves nothing.”

	 ...Voltaire (1694-1778)

email: harvest@empnet.com
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